G <1rrus Sinclair /

Dental / Dentaire™

DENTAL PRACTICE
BUYER’S / SELLER’S
GUIDE: $100,000
PITFALLS FOUND IN A
DENTAL LEASE

THE MOST COMMON REASON WHY
TRANSITIONS FAIL FOR BOTH
BUYERS AND SELLER AT THE 11TH PRESENTER

HOUR IS... THE OFFICE LEASE. Eric Pook, President,
Cirrus Consulting Group

Learning Objectives:

e Understand the Importance of the Office

WEDNESDAY, NOVEMBER 22, 2023
7 PM Pacific Time

Lease Agreement During Your Practice
Acquisition and Sale.

e Buyers: What to look out for during your
due diligence and how to structure the
lease for your future profitability.

o Sellers: How to structure your lease properly

long before you plan to sell.

WEDNESDAY, NOVEMBER 22, 2023
8 PM Eastern Time

e Review Potential Traps and Risks Hidden

Within the Standard Dental Office Lease.



https://us02web.zoom.us/webinar/register/4116909182612/WN_ymTiAPI_RRSGyX7YyaORsg
https://us02web.zoom.us/webinar/register/9016999104126/WN_dxkddnT-QjuelI_9JgWl9Q

